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The course provides valuation essentials and is 
a good first step into this topic. Everything was 
detailed enough to be beneficial, also if you already 
have some basic knowledge on this topic that you 
want to improve/reflect on. We got a useful overview 
regarding product/company valuation from Patrik, 
who presented the course with a high level of 
expertise and with excellent presentation skills.”

Origimm Biotechnology
Florian Köck
Head of Finance & Business Operations
Austria
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Pharma-Biotech  
Product & Company Valuation
An Introductory Course

26 September 2023 (Brussels) 
5 December 2023 (live online) 

Visit www.celforpharma.com for registration fees and updates.  

•   Gain practice in calculating the value of a phase II compound with  
  an Excel-based valuation tool, which you can use when back in the office. 

•   The audience of this course is always an interesting mix of executives  
  from pharma, biotech and related (e.g. tech transfer) companies. 

What Participants Say About This Course

Additional Benefits

Dates & Locations

Dr. Patrik Frei is Founder & CEO of Venture Valuation,  
specialists in independent assessments and valuation of emerging 
high-growth companies in biotechnology and life sciences,  
and owner of Biotechgate, the global business development  
database for the life science industry.

Europe’s top valuation expert of high-growth life science  
companies and author of Assessment and Valuation  
of High Growth Companies.

Patrik and his team carried out valuations  
for the Novartis Venture Fund.

•  The main valuation approaches, tools & techniques currently used in the pharma-biotech world.

•  Methodology for assessing the risk profile of a company prior to valuation.

•  An overview of different valuation methods used for life science companies and products.

•  How to calculate the value of a life sciences company with the Discounted Cash Flow method,  
 comparables and exit valuation.

•  How to calculate the value of a compound in development, using the most commonly used tool,  
 i.e. the risk-adjusted Net Present Value (rNPV).

•  How to structure the licensing deal between companies, covering issues such as milestone  
 and royalty payments.

Learn

For team training or in-house training, contact Inge Cornelis (inge.cornelis@celforpharma.com).

The Expert
Patrik Frei

An excellent course for the 
foundation of valuation needed 
especially for those involved in 
due diligence activities from both 
the investor and investee side of 
the business.”

CSL Behring
Joe Salazar
Global Senior Director Plasma 
Product Development CMC 
Lead
Switzerland (September 2022)

The course materials were good, 
the content was excellent, the 
mentoring approach was good, 
and working with other people 
was great. I learned a lot about 
methods of assessing the 
valuation of Biotech companies. 
Very useful.”

NeuroBioMat
Stéphane Woerly
President/Director Scientific
France (December 2022)

I highly recommend this course to folks interested in learning 
about valuation basics. Patrik did a great job at walking us through 
the basics of each topic but also addressing the more advanced 
questions in a way that beginners in valuation can also grasp. It was 
nice to get to know the other colleagues in biotech who attended the 
course and learn from each other’s experiences. Thank you Patrik. 
Thank you also to CELforPharma for their support. I really appreciate 
all the hard work put in for the impeccable communication.”

CCRM
Mohad Mehrabian
Technology & Venture Development
Canada (December 2022)
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For team training or in-house training, contact Inge Cornelis (inge.cornelis@celforpharma.com).

Agenda
All courses are held in CET/Brussels Time. Please check the Dates & Locations section on our website  
for the exact start and end times, or send an email to kealeigh.steel@celforpharma.com.

 Welcome (~30 min)

 Introduction to Valuation: What – Why – When (~45 min)
• Scope of this course

• Basics about valuation

• The main drivers of valuation: measuring risk vs. return

  How to Assess a Company Prior to Valuation (~30 min)  

• Why is it important to assess a company before doing a valuation

• The three key assessment areas: management – technology – market

• The 20 factors required to assess a company

  Company Valuation (~1 h 45 min)
• An overview of approaches for valuing life science companies (e.g. option pricing) and why simple 

approaches work best

• Focus on the most used company valuation methods
 - Discount Cash Flows
 - Venture Capital method
 - Market / Deal comparable

• Valuation in practice – discussion of a historical case
 

 Group work on a case study: 
• The audience will be broken up in groups. After reading the case, each group has the opportunity to calculate the 

value of a life science company. The groups will then present and discuss their results in a plenary discussion.

 Lunch Break

 Product Valuation & Deal Structuring (~2 h 30 min)
• Difference between company and product valuation

• What information do you need? – How to gather the information?

• Overview of product valuation methods

• In-depth explanation of the most frequently used technique in Pharma & Biotech: the Risk-adjusted Net 
Present Value (rNPV)

• How to calculate the value of a company from several product valuations

• Given an rNPV, how to decide on the best deal structure (upfront payment?...milestone payments?...
royalties?)

• How to use the product valuation to determine a suitable deal structure?
 

 Group work on a case study: 
• The audience will be broken up in groups. After reading the case, each group has the opportunity to calculate the 

value of a pharmaceutical product in development. The groups will then present and discuss their results in a 
plenary discussion.

  Final Discussion & Wrap-up (~30 min)

 Closing
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In order to complete the registration, please tick the following box(es):

Confirm Registration

Company Name  
VAT Number  
Invoicing Address:
Street Address  
City/Province  
Postcode  
Country  

Company Details

Title  
First Name  
Last Name  
Job Title  

Email  
Mobile Number  
Country of Work  

Participant Details

Course Title  
Course Date(s)  

Course(s)

Visit our website www.celforpharma.com for information about the early bird fee and full fee, group discounts, etc.

Registration Fee

I accept that CELforPharma regularly sends me information by email on topics discussed within their website  
(www.celforpharma.com) and relevant to my function, under the condition that I can unsubscribe at any time.  
I accept that relevant personal details are stored in a database for that purpose, as per CELforPharma’s  
Privacy Policy (www.celforpharma.com/we-value-your-privacy), of which I accept the terms.

I, the participant(s), have read and accept CELforPharma’s 
Transfer & Cancellation Policy (www.celforpharma.com/transfer-cancellation-policy)
and Privacy Policy (www.celforpharma.com/we-value-your-privacy)

Payment Method Bank Transfer (+3%)  Credit Card
PO Number (optional)  

Payment

Registration Form
Complete the below form and email to aswaan@celforpharma.com  
or fax to +32 2 721 13 82 or go to www.celforpharma.com and 
complete the online registration form.

Annelies Swaan
+32 2 709 01 42

aswaan@celforpharma.com

Questions?
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